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SPOJNIA CREDIT UNION

1006 Pittston Avenue, Scranton, PA 18505
570-344-1513 * 1-800-724-6352 * Fax: 570-961-5961
www.spojniacreditunion.org

Spojnia Credit Union (NMLS ID: 571046) is registered with the Nationwide
Mortgage Licensing System and Registry (NMLS) as required by the Secure Fair
Enforcement for Mortgage Licensing Act (The S.A.F.E Act)

The following persons associated with Spojnia Credit Union are registered and
may be involved in the processing and approval of your Home Equity Loan:

Lynne Mellen (NMLS ID: 2005474) Sandra Reed (NMLS ID: 1655912),
Karen Rieder (NMLS ID: 699798)
Please access www.nmlsconsumeraccess.org
for additional information and verification.

Include the following when applying for a Home Equity Loan with Spojnia Credit
Union:

e Complete application, Borrower's Certification and Authorization and
Government Monitoring Information (GMI)

e A current copy of your driver's license or other government issued photo
identification for applicant and co-borrower.

e Current pay-stub or W-2 from previous year for applicant and co-borrower.
Self-employed will also require a copy of tax-return from previous year. A
bank statement may be used to verify Social Security deposit, payroll
deposit or other monthly income.

e Copy of deed to property - all names on the deed must sign the necessary
loan application and documents.

e Proof of home owner’s insurance and paid real estate taxes. If property is
located in a flood zone, proper flood insurance is also required. Receipts
required - can be a copy of a cancelled check or receipt from tax collector.
Once approved, insurance coverage must be provided in an amount at
least equal to the total of all liens against the property. Spojnia Credit
Union must be listed as loss payee on the policy.

e A $100.00 application fee is required once loan has been approved and
member accepts loan terms.

e Spojnia Credit Union will request an appraisal or an automated home
evaluation, property search, verification of income, credit report(s) and
flood certification at no cost to the member. Employment verification may
also be required.



A credit analysis will determine the member/co-borrower’'s debt ration
using liabilities and monthly gross income.

Four terms are available: 5 (five), 7 (seven), 10 (ten) and 15 (fifteen)
years.

Spojnia Credit Union will only accept first and second morigage lien
positions.

Spojnia Credit Union’s Home Equity Loan is a fixed rate loan. The rate is
set quarterly. The rate received at closing, remains in effect for the term
of the loan. The loan may be used for any purpose.

Spojnia Credit Union will loan 85% of the appraised value minus any
ouistanding mortgage balance(s).

The member/co-borrower may repay the loan prior to maturity, in whole or
in part, without a penalty. A monthly payment is reguired.

A late charge of 5% of the monthly loan payment will be imposed after the
loan is delinquent 30 (thirty) days, not to exceed $40.00.

Loans are secured by a mortgage on real estate which is the principal
residence of the member/co-borrower and is a 1-4 unit dwelling.

Proof of homeowner's insurance coverage must be provided in an amount
equal to the total of all liens against the property. Spojnia Credit Union
must be listed as loss payee on the policy. If a property search
designates the property in a flood plain area, proof of flood insurance
coverage must be provided.

A Loan Estimate, HUD Counselor's List, Error Resolution, and Fact Act
will be sent to the member/co-borrower within three days of receiving the
Home Equity Loan Application. (Excluding holidays and weekends).

A copy of the appraisal or Home Value Report will be sent to the
membert/co-borrower when received.

The loan processing may take up to 4 (four) weeks to complete,



1. Note and Complete

MNotice to Ohio Applicants: The Ohfo laws against discrimination require that all creditors make credit equally available to all credit worthy
customers, and that credit reporting agencies maintain separate credit histories on each individual upon request. The Chio Civil Rights Commission

administers compliance with this law.

Wisconsin Residents Only: (1) No provision of any marital property agreement, unilateral statement under Section 766.59, or court decree
under Section 766.70 will adversely affect the rights of the Credit Unlon unless the Credit Union is furnished a copy of this agreement, statement or
decree, or has actual knowledge of its terms, befare the credit is granted or the account is opened. {2) Please sign if you are not applying for this ac-
count or loan with your spouse. The credit being applied for, If granted, will be incurred in the interest of the marriage or family of the undersigned.

:i(gnature for Wisconsin Residents Only Date
Amount Requested § Purpose:

Repaymeni: _____Payroll Deduction ___ Cash/Check _____ Automatic Payment

2. Applicant Information Co-Applicant | spouse
Name: me:

Driver's License Number/State: Driver's License Number/State:

Account Numbar: Birthdate: Account Number; Birthdate:
Social Security Number:; Social Security Number:

Home Phone: Cell: Home Phone: Cell;

Present Address:

Present Address:

13. Employment Information

Mame and Address of Emplover:

Name and Address of Employer:

Supervisor's Name:

Title/Grade;
Hours at work:,

Start Date:

if less than five vears In current position, complete previous Employer
Name and Address:

Supervisor's Name:

Title/Grade;
Hours at work;

Start Date:

If less than five years in current position, complete previous Employer
Name and Address:

3. Income Information
Net:$ __ per Net:§ per
Other Income:$ per Other Income:$ per

Alimony, Child Suppert, or separale mainlenance income need not be revealed
if you do not choose to have it considered,

Alimony, Child Support, or separate maintenance income need nof be revealed
if you do not choose to have it considered.

3. References

Nare and Address of nearest relative not living with you:

Phone Number:

Relationship:
Name and Address of personal friend - not a relative:

Phone Number:

Relationship;

Name and Address of nearest relative not living with you:

Relationship; Phone Number;

MName and Address of personal friend -~ not a refative;

Relationship: Phone Number;




Wssetslp roperty

Applicant Co-Applicant

Share Draft/Checking Account: § Share Draft/Checking Account: §
Shares/Savings: § Shares/Savings: §,

Name and Address of Depository: Name and Address of Depositery:

List home and all other items you own and location of properly. For example: Auto, Boat, Stocks, Bonds, Real Estate, Etc:

Market Valua Piedge: Y or N
$ Y N_
$ Y N_
S YN
§ YN
Dabts: List all liens against your home. Alien is a legal claim filed against property as security for payment of a debt.
Creditor Name and Address -~ Use additional paper to list all creditors. Account Criginal Prasent Monthily Past Due:
Atfached to application Number Balance Balance Payment YorN
Financial Information These questions apply to both Applicant and Co-Applicant. If a "Yes"is given Applicant Co-Applicant
to a question, explain on an aftached sheet YorN Y orN

Do you have any outstanding judgments?

Have you ever filed for bankruptcy or had a debt adjustment plan confirned under Chapter 1372

Have you had property foreclosed upon or given a deed in lieu of foreclosure in the last 7 years?

Are you a party in a lawsuit?

Are you other than a U.S. Citizen or permanent resident Allen?

Is you income likely to decline in the next two years?

Are you a co-maker, co-signer or guarantor on any loan not listed above?

For whom (Name of others obligated on loan):

To Whem: (Name of creditor)

You promise that everything you have stated in this application is correct to the best of your knowledge and that the above information is a complete
listing of ail your debts and obligations. You authorize Spojnia Credit Union to obtain credit reports in connection with this application for credit and for
any update, renewal or extension of the credit received. If you request, Spojnia Credit Union will telt you the name and address of any bureau from
which it recelved a credit report on you. You understand that it is a crime to willfully and deliberately provide incomplete or incorrect information in this
application, If there are any important changes, you will notify us in writing immediately. You also agree to notify us of any change in your name, ad-
dress or employment within a reasonable time thereafter.

X X

Applicant's Signature Date Other Signature Date
Approved by: Credit Commitice Board of Directors

Signatures:

Spojnia Credit Union #571048 NMLSR |D NUMBER NMLSR ID NUMBER




not discriminate elther based on this information, or on whether you choose to disclose it.

INFORMATION FOR GOVERNMENT MONITORING PURPOSES

The following information is requested by the Federal Government for certain types of loans related to a dwelling fo
maonitor the lenders’ compliance with equal credit opportunity, fair housing and home morigage disclosure laws.
You are not required to furnish this information, but are encouraged to do so. The law provides that a lender may

information, please provide both ethnicity and race. For race, you may check more than one designation. If you
do not furnish ethnicity, race or sex, under Federal regutations, this lender is required to note the information based
on visual observation and surname if you have made this application in person. If you da not wish to furnish the
information, please check the box below. (Lender must review the above material to assure the disclosures satisfy
all requirements to which the lender is subject under applicable state law for the particular type of loan applied for.)

Borrower Co-Borrower
| do not wish to furnish this information o | do not wish to furnish this information
Ethnicity Ethnicity
o Hispanic or Latino o Hispanic or Latino
g Hispanic or Latino o Hispanic or Latino
Race Race
o American Indian o American indian
o Asifan o Asian
o Black or African American o Black or African American
n Native Hawaiian or Other Pacific [slander p Native Hawaiian or Other Pacific Islander
o White o White
Sex Sex
o Male o Male
o Female o Female
Age (on date of Application) Age (on date of Application)
Marltal Status Marital Status
o__Single g_ Single
a Married o Married
o Divorced a Divorced
o Widowed o Widowed
o Separated o Separated
This application was provided
o [n a face to face interview
o Inatelephone interview
o By the applicant and submitted by fax or mail
o By the applicant and submitted via email or the internet
Spojnia Credit Union Signature Date
NMLS#
Spojnia Credit Union NMLS #571046
570-344-1513 1006 Pittston Avenue
info@spojnia,org Scranton, PA 18505

I/We fully understand that it is a Federal Crime punishable by fine or impriscnment, or both to knowingly make any false
statements concerning any of the above facts as applicable under the provisions of Title 18, United States Code, Section

1001, et. Seq

Borrower

Co-Borrower Date

If you furnish the




BORROWER'S CERTIFICATION AND AUTHORIZATION

DATE:

Neme and Address:

BORROWER 1 BORROWER 2

Name and Address:

Soclal Sacurity Number:

Soelal Secutlty Number:

. _.GERTIFICATION

1,

3.

1.

The undersigned Borrower(s) Undergland and certify that the following Jg true;

The undarsigned Borrower{s) understand and agree to the following:

IWe have applied for a home equity loan from Spojnia Credit Undon, the lender. In applying for this [van, lwe com-
pleted a loan application contalning various Information on the pumose of the loan, the amount, employment and
heome Information, assets and llabilifles. IWe certify that all the informatlon Is frue and complete. MVe made no
misrepresentations |n the foan application or other documents, nor did i/we omit any perlinent information,

IWe understand and agree that the lender reserves tha tight o change the review process 1o a full docurentation
program. This may include verifying the information provided on the application with the empleyer, credit card com-
panies andfor other financial Institutions.

IWe fully understand that it is a federal ctlme punishable by fine or imprisonment, or beth to knowingly make any
false statements when spplying for ihis loan, as applicable under the provisions of Title 18, United Stales Code,

Sectlon 1014,
I/We provided Spojnla Credit Union with verbal andfor written authotzation to order a consumer cradit report and
verify all other cradit information including past and present morigage and landlord references in connectlon with
mylour application for this loan.

“AUTHORIZATION TO RELEASE FINANGIAL AND PERSONALLY IDENTIFIABLE INFORMATION

IWVe have applled for a home equity loan from Spajnia Credit Unlon, the ("Lender”), As part of the application pro-
cess, the Lender may veilfy information contained in my loan application and in other documents required in con-
nection wih the Toan by requesting information about me from third parties, sither before the [oan Is closed or as
part of the Lender's quality control program.

iiWe authorize third parties recelving this autharization to provide the Lender, the Lender's authorized representa-
tive, any and all infarmation and documentatlon requasted, Such information includes, but Is not limited to, employ-
ment history and income; savings, checking, maney market, and similar account balance; credit history; and ooples

of income fax reftms.
IVe intend that any copy of this authorization shalf have the same effect and power as an original.

My authorization shall remain in effect until the Lender receives signed wrltten notloe that [fwe have reveked this

autherization,
If ifwe or any third parly recelving this authorization, have questions about this authorization please contact Spajnia

Credit Union at 570-344-1513 or 1-800-724-6352,

Barrower 1 Signalure

Dale

Date  Borower 2 Siphature




DATE ACCOUNT NUMBER  LOAN#  NOTE NUMBER MATURITY DATE

TAXPAYER 1 (NAME AND ADDRESS) TAXPAYER 2 (NAME AND ADDRESS)
TAXPAYER 3 (NAME AND ADDRESS) TAXPAYER 4 (NAME AND ADDRESS)
TAXPAYER:

Consumer or Real Estate Loan “Taxpayer” “I" or “my” means the individuals) identified above in the Tax-
payer information section who signs this Taxpayer Authorization and Consent.

Business Loan: “Taxpayer,” “I" or “my” means the individual(s) authorized to sign this Taxpayer Authoriza-
tion and Consent on behalf of the business or organization identified above in the Taxpayer Information sec-
tion.

LENDER:

“Lender: means Spojnia Credit Union whose address is 1006 Pittston Avenue, Scranton PA 18505, its suc-
cessors and assigns.

The Taxpayer(s) listed above has requested an extension of credit (Loan) from the Lender. The under-
signed (Consenting Party) hereby authorizes Lender, its successors and assigns, and any person who may
receive Consenting Party's tax return information (Tax Information) in conjunction with this Loan to use and
share thie Tax Information for the following purposes: (1) Underwriting the Loan, which may include ascer-
taining creditworthiness in conjunction with the Loan; (2) administering, maintaining, servicing, selling, insur-
ing, or any other purpose related to this Loan; and (3) for any other purpose permitted or required by law.

By signing below, Consenting Party acknowledges reading and understanding the above, and expressly
consents to Lender using and share Taxpayer's Tax Information as provided for herein.

Taxpayer 1 Signature Date Taxpayer 2 Signature Date

Taxpayer's 3 Signature Date Taxpayer 4 Signature Date




Your home loan toolkit
A step-by-step guide




How can this toolkit help you?

Buying a home is exciting and, let’s face it, complicated. This booklet is a toolkit
that can help you make better choices along your path to owning a home.

After you finish this toolkit:

* You'll know the most important steps you need to take to

get the best mortgage for your situation et R RS R SRRSO Section 1: Page 3

» You'll better understand your closing costs and what

it takes to buy a home et AR R RS Section 2: Page 16

» You'll see a few ways t0 be & successTul ROMEOWNET ... Section 3: Page 24

How to use the toolkit:

The location symbol orients you to where you are in the home buying process.

% The pencil tells you it is time to get out your pencil or pen to circle, check, or

fill in numbers.

q The magnifying glass highlights tips to help you research further to find
important information.

The speech bubble shows yvou conversation starters for talking to others and
p Y g
gathering more facts.

About the CFPB

The Consumer Financial Protection Bureau is a federal agency that helps
consumer finance markets work by making rules more effective, by consistently
and fairly enforcing those rules, and by empowering consumers to take more
control over their economic lives.

Have a question about a common consumer financial product or problem?
You can find answers by visiting consumerfinance.gov/askcfpb. Have an issue
with a mortgage, student foan, or other financial pr?:duct or service? You can
submit a complaint to the CFPB. We'll forward your complaint to the company
and work to get you a response. Turn to the back cover for details on how to
submit a complaint or call us at (855) 411-2372.



This booklet was created to comply with federal law pursuant to 12 U.5.C. 2604,
12 CFR 1024.6, and 12 CFR 10246.19(g).
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Choosing the best
mortgage for you

You're starting to look for a mortgage or
want to confirm you made a good decision.

To make the most of your mortgage, you need to
decide what works for you and then shop around to
find it.:dn this section, you'll find eight steps to get
the job done right.

1. Define what affordable means to you

Only you can decide how much you are comfortable paying

for your housing each month. In most cases, your lender can
consider only if you are able to repay your mortgage, not whether
you will be comfortable repaying your loan. Based on your whole
financial picture, think about whether you want to take on the
mortgage payment plus the other costs of homeownership such
as appliances, repairs, and maintenance.

GL ] THE TALK

IN THIS SECTION

1.

Define what affordable
means 1o you

Understand your credit

Pick the mortgage type
that works for you

Choose the right down
payment for you

Understand the trade-
off between points and
interest rate

Shop with several lenders
Choose your mortgage

Avoid pitfalls and handle
problems

Ask your spouse, a loved one, or friend about what affordable means to you:

"What's more important—a bigger home with a larger mortgage or more

financial flexibility?”

“How much do we want to budget for all the monthly housing costs,

including repairs, furniture, and new appliances?”

"What will a mortgage payment mean for other financial goals?”

SECTION 1: CHOOSING THE BEST MORTGAGE FOR YOU



% KNOW YOUR NUMBERS

Calculate the home payment you can take on by filling in the worksheets below:

Think about what an affordable home loan looks like for you. These worksheets can help. First,
estimate your total monthly home payment. Second, look at the percentage of your income that will
go toward your monthly home payment. Third, ook at how much money you will have available to

spend on the rest of your monthly expenses.

Step 1. Estimate your total monthly home payment by adding up the items below

Your total monthly home payment is more than just your mortgage. There are more expenses that go

along with owning your home, Start with estimates and adjust as you go.

MONTHLY ESTIMATE

Principal and interest (P&i)

Your principal and interest payment depends on your home loan
amount, the interest rate, and the number of years it takes to repay the
[oan. Principal is the amount you pay each month to reduce the loan
balance. Interest is the amount you pay each month to borrow money.
Many principal and interest calculators are available online.

Mortgage insurance

Mortgage insurance is often required for loans with less than a 20%
down payment.

Property taxes

The local assessor or auditor’s office can help you estimate property
taxes for your area. If you know the yearly amount, divide by 12 and
write in the monthly amount.

Homeowner's insurance

You can call one or more insurance agents to get an estimate for homes
in your area. Ask if flood insurance is required.

Homeowner's association of condominium fees, if they appl
y appty

Condominiums and other planned communities often require
homeowner’s association (HOA) fees.

My estimated total monthly home payment

4 YOUR HOME LOAN TOOLKIT



Step 2. Estimate the percentage of your income spent on your monthly home payment

Calculate the percentage of your total monthly income that goes toward your total monthly home
payment each month. A mortgage lending rule of thumb is that your total monthly home payment
should be at or below 28% of your total monthly income before taxes. Lenders may approve you for

more or for less depending on your overall financial picture.

My estimated total monthly My total monthly income Percentage of my income
home payment (from step 1) before taxes going toward my monthly

horne payment

Step 3. Estimate what is left after subtracting your monthly debts

To determine whether you are comfortable with your total monthly home payment, figure out how
much of your income is left after you pay for your housing plus your other monthly debts.

Total monthly income after taxes $

My estimated total monthly home payment (from step 1)

Monthly car payment(s) - %

Monthly student loan payment(s} - § -
;onth!y credit card_;n:\n;(s) o ) | " ; -
Other monthly payments, such as child support or alimony - $

Total monthly income minus all debt payments

This money must cover your utilities, groceries, child care, health - §
insurance, repairs, and everything else. If this isn"t enough, consider
options such as buying a less expensive home or paying down debts.

Step 4. Your choice
[ arm comfortable with a total monthly home payment of:

$

SECTION 1: CHOQOSING THE BEST MORTGAGE FORYOU 5



2. Understand your credit

Your credit, your credit scores, and how wisely you shop for a loan that best fits
your needs have a significant impact on your mortgage interest rate and the fees
you pay. To improve your credit and your chances of getting a better mortgage,
get current on your payments and stay current. About 35% of your credit scores
are based on whether or not you pay your bills on time. About 30% of your credit
scores are based on how much debt you owe. That's why you may want to consider

paying down some of your debts.

Q. RESEARCH STARTER

Check out interest rates and make sure you're getting the credit you've earned.
[0 Get your credit report at annualcreditreport.com and check it for errors.
If you find mistakes, submit a request to each of the credit bureaus asking them

to fix the mistake. For more information about correcting errors on your credit
report, visit chsumerfilna\.nce.gpy/algkc‘fpb.

0 For more on home loans and credit, visit consumerfinance.gov/owning-a-home,

TIP

Be careful
making any
big purchases
on credit
before you
close on your
home. Even
financing a new
refrigerator
could make

it harder for
youtogeta
mortgage.

TIP

Correcting
errors on your
credit report
may raise your
score in 30
days or less.
It's a good
idea to correct
errors before

NOW IN THE FUTURE you apply for a
= |fyour credit score is below 700, you will = If you work on improving your credit brgnge-

likely pay more for your mortgage. and wait to buy a home, you will likely

_ _ . save money. Some people who improve

* Most credit scoring models are bu.'jt_ their credit save $50 or $100 on a typical

so you can shop for a mortgage within monthly mortgage payment.

a certain period-generally between

14 days and 45 days—with little or = An average consumer who adopts

no impact on your score. If you shop healthy credit habits, such as paying

outside of this period, any change bills on time and paying down credit

triggered by shopping should be cards, could see a credit score

minor—a small price to pay for saving improvement in three months or more.

money on a mortgage loan.
A\ YOUR CHOICE

Check one:

O 1 will go with the credit | have. OR O | will wait a few months or more

and work to improve my credit.

6 YOUR HOME LOAN TOOLKIT



3. Pick the mortgage type~fixed or adjustable-that
works for you

With a fixed-rate mortgage, your principal and interest payment stays the same for

as long as you have your loan.

» Consider a fixed-rate mortgage if you want a predictable payment.

* You may be able to refinance later if interest rates fall or your credit or financial
situation improves.

With an adjustable-rate mortgage (ARM), your payment often starts out lower TIP

than with a fixed-rate loan, but your rate and payment could increase quickly. It is Many

important to understand the trade-offs if you decide on an ARM. borrowers
with ARMs

* Your payment could increase a lot, often by hundreds of dollars a month. underestimate

s Make sure you are confident you know what your maximum payment could be ?ho‘:;,ri:::rest

and that you can afford it. rates can rise.

Planning to sell your home within a short period of time? That's one reason some
people consider an ARM. But, you probably shouldn't count on being able to sell
or refinance. Your financial situation could change. Home values may go down or

interest rates may go up.

You can learn more about ARMs in the Consumer Handbook on Adjustable Rate
Mortgages (files.consumerfinance.gov/f/201401_cfpb_booklet_charm.pdf) or by

visiting consumerfinance.gov/owning-a-home.

?% YOUR CHOICE
Check one:

[ | prefer a fixed-rate mortgage. LR O | prefer an adjustable-rate mortgage.

Check for risky loan features

Some loans are safer and more predictable than others. It is a good idea to make
sure you are comfartable with the risks you are taking on when you buy your home.
You can find out if you have certain types of risky loan features from the Loan
Terms section on the first page of your Loan Estimate.

A balloon payment is a large payment you must make, usually at the end of your
loan repayment period. Depending on the terms of your loan, the balloon payment
could be as large as the entire balance on your mortgage.

A prepayment penalty is an amount you have to pay if you refinance or pay off your
loan early. A prepayment penalty may apply even if you sell your home.

SECTION 1; CHOOSING THE BEST MORTGAGE FOR YOU



4. Choose the right down payment for you

A down payment is the amount you pay toward the home yourself. You put a percentage
of the home's value down and borrow the rest through your mortgage loan.

% YOUR CHOICE
Check one:

YOUR DOWN PAYMENT

WHAT THAT MEANS FOR YOU

O 1 will put down 20% A 20% or higher down payment likely provides the best rates and most

Cr more.

| will put down
between 5%
and 19%.

f will make no down
payment or a small

one of less than 5%.

i options. However, think twice if the down payment drains all your savings.

You probably have to pay higher interest rates or fees. Lenders most
likely require private mortgage insurance (PMI). PMl is an insurance

| policy that lets you make a lower down payment by insuring the lender
| against loss if you fail to pay your mortgage.

~ Keep in mind when you hear about "no PMI" offers that doesn’t mean zero

cost. No PMI offers often have higher interest rates and may also require

- you to take out a second mortgage. Be sure you understand the details.

- Low down payment programs are typically more expensive because
' they may require mortgage insurance or a higher interest rate. Look

. closely at your total fees, interest rate, and monthly payment when
comparing options.

5 Ask about loan programs such as:

v Conventional loans that may offer low down payment options.

i = FHA, which offers a 3.5% down payment program.

» VA, which offers a zero down payment option for qualifying veterans.

¢ USDA, which offers a similar zero down payment program for eligible
borrowers in rural areas.

The advantages of prepayment TiP

Prepayment

is your choice.
You don't have
to sign up for a
program or pay
afeeto setitup.

Prepayment is when you make additional mortgage payments so you pay down
your mortgage early. This reduces your overall cost of borrowing, and you may
be able to cancel your private mortgage insurance early and stop paying the
premium. Especially if your down payment is less than 20%, it may make sense to
make additional payments to pay down your loan earlier.

8 YOURHOME LOAN TOOLKIT



5. Understand the trade-off between points
and interest rate

Points are a percentage of a loan amount. For example, when a loan officer talks about
one point on a $100,000 loan, the loan officer is talking about one percent of the loan,
which equals $1,000. Lenders offer different interest rates on loans with different

points, There are three main choices you can make about points. You can decide you
don’t want to pay or receive points at all. This is called a zero point loan. You can pay
points at closing to receive a lower interest rate. Or you can choose to have points paid
to you (also called lender credits) and use them to cover some of your closing costs.

The example below shows the trade-off between points as part of your closing
costs and interest rates, In the example, you borrow $180,000 and qualify for a
30-year fixed-rate loan at an interest rate of 5.0% with zero points. Rates currently
available may be different than what is shown in this example.

COMPARE THREE SCENARIOS OF HOW POINTS AFFECT INTEREST RATE

4.875% 5.0% - 5.125%
; : 5

+0.375 0 ~-0.375
You plan to keep your You are satisfied You don't want to pay a
mortgage for a long time. with the market rate  lot of cash upfront and
You can afford to pay without points in you can afford a larger
more cash at closing. either direction. © mortgage payment.
Pay points now and get Zero points. f Pay a higher interest rate
a lower interest rate. This and get a lender credit
will save you money over toward some or all of your
the long run, closing costs.
You might agree to pay With no You might agree to a
$675 more in closing adjustments in higher rate of 5.125%, in
costs, in exchange for & either direction, exchange for $675 toward
lower rate of 4.875%. it is easier to your closing costs.

) understand what _
Now: You pay $675 you're paying and Now: You get $675
Over the life of the loan: to compare prices. Over the life of the loan:
Pay $14 less each month Pay $14 more each month

SECTION 1: CHOOSING THE BEST MORTGAGE FORYOU



6. Shop with several lenders

You've figured out what affordable means for you. You've reviewed your credit
and the kind of mortgage and down payment that best fits your situation. Now is
the time to start shopping seriously for a loan. The work you do here could save
you thousands of dollars over the life of your mortgage.

'\ GATHER FACTS AND COMPARE COSTS

O

Make a list of several lenders you will start with
Mortgages are typically offered by community banks, credit unions, mortgage
brokers, online lenders, and large banks. These lenders have loan officers you

can talk to about your situation.

Get the facts from the lenders on your list

Find out from the lenders what loan options they recommend for you, and the
costs and benefits for each. For example, you might find a discount is offered
for borrowers who have completed a home buyer education program.

Get at least three offers—in writing—so that you can compare them

Review the decisions you made on pages 4 to 8 to determine the loan type, down
payment, total monthly home payment and other features to shop for. Now ask at
least three different lenders to give you a Loan Estimate, which is a standard form
showing important facts about the loan. It should be sent to you within three days,
and it shouldn't be expensive. Lenders can charge you only a small fee for getting
your credit report—and some lenders provide the Loan Estimate without that fee.

Compare Total Loan Costs

Review your Loan Estimates and compare Total Loan Costs, which you can see
under Section D at the bottom left of the second page of the Loan Estimate. Total
Loan Costs include what your lender charges to make the loan, as well as costs for
services such as appraisal and title. The third page of the Loan Estimate shows the
Annual Percentage Rate (APR), which is a measure of your costs over the loan term
expressed as a rate. Also shown on the third page is the Total Interest Percentage
(TIP), which is the total amount of interest that you pay over the loan term as a
percentage of your loan amount. You can use APR and TIP to compare loan offers.

Q RESEARCH STARTER

Loan costs can vary widely from lender to lender, so this is one place where a little
research may help you save a lot of money. Here's how:

[0 Ask real estate and title professionals about average costs in your area.

0 Learn more about loan costs, and get help comparing options, at

consumerfinance.gov/owning-a-home.
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TIP

A loan officer is
not necessarily
shopping on
your behalf or
providing you
with the best fit
or lowest cost
loan.

TP

Itis illegal

for a lender

to pay a loan
officer more to
steer you into
a higher cost
loan.



BT THE TALK

Talking to different lenders helps you to know what options are available
and to feel meore in control. Here is one way to start the conversation:

“This mortgage is a big decision and | want to get it right. Another lender
is offering me a different loan that may cost less. Let’s talk about what the
differences are and whether you may be able to offer me the best deal.”

N\ TRACK YOUR LOAN OFFERS
Fill in the blanks for these important factors:

LOAN OFFER 1 LOAN OFFER 2 LOAN OFFER 3

Lender name

Loan amount $ $ $

[nterest rate % % %
O Fixed O Fixed 3 Fixed
O Adjustable O Adjustable O Adjustable
Monthly principal and interest ~ § $ $
Monthly mortgage insurance $ $

Total Loan Costs

(See section D on the second $ $ $
page of your Loan Estimate.)

My best loan offer is: _ _—

SECTION 1: CHOOSING THE BEST MORTGAGE FORYOU 11



7. Choose your mortgage

You've done a lot of hard work to get this far! Now it is time to make your call.

'\ CONFIRM YOUR DECISION
Check the box if you agree with the statement:

| can repay this loan.
I am comfortable with my monthly payment.

O
O
O Ishopped enough to know this is a good deal for me.
O

There are no risky features such as a balloon payment or prepayment
penalty | cant handle down the road.

O | know whether my principal and interest payment will increase in the future.

Still need advice? The U.S. Department of Housing and Urban Development
(HUD) sponsors housing counseling agencies throughout the country to provide
free or low-cost advice. To find a HUD-approved housing counselor visit
consumerfinance.gov/find-a-housing-counselor or call HUD's interactive voice
system at (800) 569-4287. B

Intent to proceed

When you receive a Loan Estimate, the lender has not yet approved or denied
your loan. Up to this point, they are showing you what they expect to offer if you
decide to move forward with your application. You have not committed to this
lender. In fact, you are not committed to any lender before you have signed final

closing documents.

Once you have found your best mortgage, the next step is to tell the loan officer
you want to proceed with that mortgage application. This is called expressing your
intent to proceed. Lenders have to wait until you express your intent to proceed
before they require you to pay an application fee, appraisal fee, or most other fees.

Rate lock

Your Loan Estimate may show a rate that has been “locked” or a rate that is
"floating,” which means it can go up or down. Mortgage interest rates change daily,
sometimes hourly. A rate lock sets your interest rate for a period of time. Rate locks
are typically available for 30, 45, or 60 days, and sometimes longer.

12 YOUR HOME LOAN TOOLKIT



The interest rate on your Loan Estimate is not a guarantee. If your rate is floating
and it is later locked, your interest rate will be set at that later time. Also, if there are
changes in your application—including your loan amount, credit score, or verified
income-your rate and terms will probably change too. In those situations, the
lender gives you a revised Loan Estimate.

There can be a downside to a rate lock. [t may be expensive to extend if your
transaction needs more time. And, a rate lock may lock you out of better market

pricing if rates fall.

THE TALK

Rate lock policies vary by lender. Choosing to lock or float your rate
can rake an important difference in your monthly payment. To avoid

surprises, ask:

“"What does it mean if | lock my rate today?"

“What rate lock time frame does this Loan Estimate provide?”
“|s a shorter or longer rate lock available, and at what cost?”
“What if my closing is delayed and the rate lock expires?”

“If | lock my rate, are there any conditions under which my rate could
still change?”

SECTION i: CHOOSING THE BEST MORTGAGE FORYOU 13



8. Avoid pitfalls

WHAT NOT TO DO

Don't sign documents where
important details are left
blank or documents you
don't understand.

Don't assume you are on
your own.

Don't take on more
mortgage than you want
or can afford.

Don't count on refinancing,
and don't take out a loan if
you already know you will
have to change it later.

Don't fudge numbers
or documents.

Don't hide important
financial informaticn.

14 YOUR HOME LOAN TOOLKIT

WHY?

You are agreeing to repay a substantial amount of money over
an extended period of time. Make sure you know what you are
getting into and protect yourself from fraud.

HUD-approved housing counselors can help you navigate
the process and find programs available to help first-time

homebuyers.

You can find a HUD-approved housing counselor in your area at
consumerfinance.gov/find-a-housing-counselor or call HUD's
interactive voice system at (800) 569-4287.

Make certain that you want the loan that you are requesting and
that you are in a position to live up to your end of the bargain.

If you are not comfortable with the loan offered to you, ask
your lender if there is another option that works for you. Keep
looking until you find the right loan for your situation.

You are responsible for an accurate and truthful application. Be
upfront about your situation. Mortgage fraud is a serious offense.

Hiding negative information may delay or derail your
loan application.



Handle problems
WH’AHT Hf\PIf'ENED

I have experienced a problem
with my loan application or
how my loan officer is
treating me.

I think { was unlawfully
discriminated against when
| applied for a loan or when
| tried to buy a home.

| have a complaint.

| think | may have been the
victim of a predatory lender
or a loan fraud.

WHAT TO DO ABOUT IT

Ask to talk to a supervisor. It may be a good idea to talk to
the loan officer first, and if you are not satisfied, ask to speak

with a supervisor.

The Fair Housing Act and Equal Credit Opportunity Act prohibit
housing and credit discrimination. If you think you have been
discriminated against during any part of the mortgage process,
you can submit a complaint and describe what happened. To
do so, you can call the Consumer Financial Protection Bureau at
(855) 411-2372 or visit consumerfinance.gov/complaint. Submit
a complaint to the U.S. Department of Housing and Urban
Development (HUD) by calling (800) 669-9777, TTY (800) 927-
9275. Or, file a complaint online at HUD.gov.

You can find more information about your rights and how to submit
a complaint with the CFPB at consumerfinance.gov/fair-lending.

Submit a complaint to the Consumer Financial Protection
Bureau if you have problems at any stage of the mortgage
application or closing process, or later if you have problems
making payments or become unable to pay. You can call {855)
411-2372 or visit consumerfinance.gov/complaint.

Don't believe anyone who tells you they are your “only chance
to get a loan,” or that you must “act fast.” Learn the warning
signs of predatory lending and protect yourself. Find more
information at portal.hud.gov/hudportal/HUD?src=/program_
offices/housing/sth/hcc/OHC_PREDLEND/OHC_LOANFRAUD.

You could learn more about your loan officer at
nmisconsumeraccess.org.

SECTION 1: CHOOSING THE BEST MORTGAGE FORYOU 15



Your closing

You've chosen a mortgage. Now it's time to

select and work with your closing agent. 1.
services

Once you've applied for a mortgage, you may 2.
feel like you're done. But mortgages are Estimate

complicated and you still have choices to make. 3

IN THIS SECTION

Shop for mortgage closing

Review your revised Loan

Understand and use your

Closing Disclosure

1. Shop for mortgage closing services

Once you've decided to move forward with a lender based on the Loan Estimate,
you are ready to shop for the closing agent who gathers all the legal documents,
closes the loan, and handles the money involved in your purchase. After you

apply for a loan, your lender gives you a list of companies that provide closing
services. You may want to use one of the companies on the list. Or, you may be
able to choose companies that are not on the list if your lender agrees to work with
your choice. The seller cannot require you to buy a title insurance policy from a

particular title company.

Closing agent

In most of the country, a settlement agent does your closing. In other states,
particularly several states in the West, the person is known as an escrow agent. And
in some states, particularly in the Northeast and South, an attorney may be required.

QQ_ RESEARCH STARTER

When you compare closing agents, look at both cost and customer service.

[0 Ask your real estate professional and your friends. These people may know
companies they would recommend. Be sure to ask how that company handled
problems and if they have a good reputation.

16 YOUR HOME LOAN TOOLKIT

TIP

Settlement
services may
feel like a drop
in the bucket
compared to
the cost of the
home. Butin
some states
borrowers who
shop around
may save
hundreds of
dollars.



0 Review the list of companies your lender gave you. Select a few companies
on the list and ask for references from people who recently bought a home.
Ask those people how the company handled problems that came up during

the transaction.

Title insurance

When you purchase your home, you receive a document most often called a deed,
which shows the seller transferred their legal ownership, or “title,” to the home to
you. Title insurance can provide protection if someone later sues and says they
have a claim against the home. Common claims come from a previous owner’s
failure to pay taxes or from contractors who say they were not paid for work done
on the home before you purchased it.

Most lenders require a Lender's Title Insurance policy, which protects the amount
they lent. You may want to buy an Owner's Title Insurance policy, which protects
your financial investment in the home, The Loan Estimate you receive lists the
Owner’s Title Insurance policy as optional if your lender does not require the policy
as a condition of the loan.

Depending on the state where you are buying your home, your title insurance
company may give you an itemized list of fees at closing. This itemized list may be
required under state law and may be different from what you see on your Loan
Estimate or Closing Disclosure. That does not mean you are being charged more.
if you add up ali the title-related costs your title insurance company gives you, it
should match the totals of all the title-related costs you see on your Loan Estimate
or Closing Disclosure, When comparing costs for title insurance, make sure to

compare the bottom line total.

Home inspector and home appraiser

When you are considering buying a home, it is smart to check it out carefully to see if
itis in good condition. The person who does this for you is called a home inspector.
The inspiector works for you and should tell you whether the home you want to

buy is in good condition and whether you are buying a “money pit” of expensive
repairs. Get your inspection before you are finally committed to buy the home.

A home inspector is different from a home appraiser. The appraiser is an
independent professional whose job is to give the lender an estimate of the home's
market value. You are entitled to a copy of the appraisal prior to your closing. This
allows you to see how the price you agreed to pay compares to similar and recent

property sales in your area.

SECTION 2: YOUR CLOSING
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2.

Review your revised Loan Estimate

When important information changes, your lender is required to give you a new
Loan Estimate that shows your new loan offer.

It is illegal for a lender to quote you low fees and costs for its services on your
Loan Estimate and then surprise you with much higher costs in a revised Loan
Estimate or Closing Disclosure. However, a lender may change the fees it quotes
you for its services if the facts on your application were wrong or changed, you
asked for a change, your lender found you did not qualify for the original loan
offer, or your Loan Estimate expired.

Here are common reasons why your Loan Estimate might change:

You decided to change loan programs or the amount of your down payment.

The appraisal on the home you want to buy came in higher or lower
than expected.

You took out a new loan or missed a payment and that has changed your credit.

Your lender could not document your overtime, bonus, or other income.

THE TALI(

If your Loan Estlmate is revased you should look |t over to see what - o S
.'ﬁ_-'changed Ask your Iender ' : RS

18

- cash to close, and other Ioan features”" S

[”Can you explam why 1 recelved anew Loan Estlmate”” o

s "How is my ann transactlon d:fferent from what I was orlgmaiiy

; "How does thls change my Ioan amount mterest rate monthly payment
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3. Understand and use your Closing Disclosure

You've chosen a home you want to buy and your offer has been accepted. You've
also applied for and been approved for a mortgage. Now you are ready to take
legal possession of the home and promise to repay your loan.

At least three days before your closing, you should get your official Closing Disclosure,
which is a five-page document that gives you more details about your loan, its key
terms, and how much you are paying in fees and other costs to get your mortgage and

buy your home.

Many of the costs you pay at closing are set by the decisions you made when you
were shopping for a mortgage. Charges shown under “services you can shop for”
may increase at closing, but generally by no more than 10% of the costs listed on

your final Loan Estimate.

The Closing Disclosure breaks down your closing costs into two big categories:

YQUR LOAN COSTS

* The lender's Origination Costs to make or
“ariginate” the loan, along with application
fees and fees to underwrite your loan.
Underwriting is the lender's term for making
sure your credit and financial information
is accurate and you meet the lender's
requiremenits for a loan.

* Discount points—that is, additional money

you pay up front to reduce your interest rate.

* Services you shopped for, such as your
closing or settlement agent and related
title costs.

» Services your lender requires for your loan,
These include appraisals and credit reports.

C), RESEARCH STARTER

QOTHER COSTS

Property taxes.

Homeowner's insurance premiums. You can
shop around for homeowner's insurance
from your current insurance company, or
many others, until you find the combination
of premium, coverage, and customer service
that fits your situation. Your lender will ask
you for proof you have an insurance policy on
your new home,

Any portion of your total mortgage payment
you must make before your first full payment
is due.

Flood insurance, if required.

Get tips, a step-by-step checklist, and help with the rest of the documents you'll
see at closing at consumetfinance.gov/owning-a-home.

SECTION 2: YOUR CLOSING 19



What is your Closing
Disclosure?

The five-page Closing
Disclosure sums up the terms
of your foan and what you
pay at closing. You can easily
compare the numbers to the
Loan Estimate you received
earlier. There should not be
any significant changes other
than those you have already
agreed to.

Take out your own Closing
Disclosure, or review the
example here. Double-check
that you clearly understand
what you'll be expected to
pay—over the life of your loan
and at closing.

ON PAGE 1 OF 5

Loan terms

Review your monthly payment.
Part of it goes to repay what you
borrowed {(and may build equity
in your new home), and part of
it goes to pay interest (which
doesn't build equity). Equity is
the current market value of your
home minus the amount you
still owe on your mortgage.

Costs at Closing

Be prepared to bring the

full "Cash to Close” amount
with you to your closing. This
amount includes your down
payment and closing costs.
The closing costs are itemized
on the following pages.

20 YOUR HOME LOAN TOOLKIT

This faten it o statemsent of fnel loon terms and elosing costs, Compare this
document sith yourtoan Estimate.

Closing Disclosure

Closing Infermation Transactlen Informatian Loan Infermation

Datelnued 4157013 Gorrevar  Michaol Janes and Mary Stone Loan Terss  30ygars
Getlng Date 415013 123 Anyvihers Street Purpass  Purchase
ObibuttemantDste 41572013 Anytewn, 5T 12345 Product Flxed Rate
Sttttementkgent  EpgilenTille Co HTT Steve Cole 3nd Amy Doe
File s 12-3436 321 Somewhere Drive Loin Type 3 Cenvenuienal OFHA
Praparty 456 Somewheic Ave Anytown, ST 12345
Anytown, $T 12348 Lender Figus Bank LeaniDe 123486789
SalaPrice $t60,000 MCH 200654321
0 iCan this ameunt Inérease after eleslng? . 000

Loan Amount $162,000 NO

Interast Rate 3.875% NO

Honthly Pringlpal & Interest $761.78 NO

$ceProjected Fayments betowfor your

Esdmated Toral Meathly Poyment

‘Doas thuloan havethess futun:? i LT
Prepaymant Panalty YES  -Ashighas $3,240if you pay off the loan durlng the
first 2 years
Balloon Payment NO

Baymant Cateulation 1 o Yeart1d " NearsBan o
Principal &interest 570178 576128
Mortgage Insurznce + 82.35 + -
£stimated Escrow + 206,13 + 20613
Amount conincrease over fime
Extimated Total
Manthty Payneent $1,050.26 $967.91

This estimate Intludes Inescrowl

Estimated Taxes, Insurance Fpiapeny Toxes YES

& Assessments $356.13 EHomeowner's Insurance YES

Amoonteonincieate overtime amonth ) Other: Homeovmer's Asseclation Dues NO

Sezpoged fordelatis See Escrow Atcount on page 4 for detalls, Yowmust pay for other property

CoiNs fepaaiely,

$9,712.10  Inclydes 54,694,05 i Loan Costs + $3,018.05 in Other Costs - 0

Closing Costs
In Lender Credits, Scepoge 2 for detatls,

Cash to Close $14,147.26 includes Closing Costs. See Colcwlating Coth 1o Clote on page § fordetailr,

CLOSING OISCLOSURE PAST § OF 5+ LOARID 2 122456789

Closing Disclosure, page 1. The most important facts about your loan are on the first page.

ON PAGE 2 OF 5

Total Loan Costs
Origination charges are fees

Prepaids
Homeowner's insurance is

your lender charges to make
your loan. Some closing costs
are fees paid to the providers
selected by your lender. Some
are fees you pay to providers
you chose on your own.

often paid in advance for the
first full year. Also, some taxes
and other fees need to be paid
in advance.



Closing Cost Detatls

5 SorrewarPaid Sellar-Fald Pald by

Mgy _scosCoing|_ psCloiy by g | O
A, Qnginatlen Charges - * : S$HH0L00

81 825 %ol Loyn Amount Painta) $403.00 ;
02 fApplicaian Fee 20000,

35 Underwriting Fee $1677.00 | !
24

a5

o |
4

A4 £
B. Serelboen Bartaewit Bid Hat Shap Far [2:1%14

31 Appratuatfes to John Smith Appraliers Inc { §403.60
w2 CreditRepontFee o laformatisnlne 2040

23 Fieod Determination Fee to infofo. 12050

24 Fiaod Meanaring Fee (2 fafa Ce 45825

35 Tax Monliaring Fee 1 InfoCo, ST500 i
5 TaxStaas Research Fee 0 InfeCa $80.00

o7

&

i

In !
< Swrviows Berrowas Did Shep For 245550

-+ Pestindpection Fee 16 Pests Co. 312050

07 Surveyfoe 19 SurveysGe. FLIE .
83 Tile = nsurance Binder s EpilenTile Lo, $650.00 |
o3 Title = LendersTitleInterance  to Epsilon Title Co, $5t080

05 Title = Sattlerment Agent Fes s Epstlon Tile Co. $50000

25 N =TlrSearch 14 Epiien e Co. $860.00

]

M i
D.TOTALLOAN COLYE (Nemawen-Fald) $4,494.05

toan Covts Subtotals A+ 8400 _ 3444425 S8 i
Othoe Costs

E.Yaxss abd Other Govarnmant Fees 6500

»b Recerdiag Fees Deed. $40.00  Mongige #4500 585,00

A7 Transfer Tax b8 Any Stare 495000 i
F.Prepalds $2125,00

+. Homeowner1Insutance Premium £ 12 ma) 1o inurance Co. $LIDSE |
2} Mangagesvance Premium|  mal

b Peepald Intetest (537.54 perday from4/15/13 to 5/1713) S279404

¢4 Propercy axer { 6 mo)ioAny County USA §631.80

(il
CaInltlal Extrow Payment s\ Odting 41138

1 Homeownecsiniumace 5160.83 par month for T mes $201.45 i
#2 Morigage nsurants petmonthfar  mo. {
@ Mroporly Taxes $105.30 permonihior 2mo. SHI0.6H J i
ks

2%

o E
13 !
A% Agaregate Adlusiment =00},

H.Qthar $2,400,00

G HOA Capits! Contribution \c HOA Acreing, $500.00 b
¥2 HOA Pracesying Fee 1a HOAAcreinc, 15080 i
¢} Hame Inap Fre 1o Eng Ine $750.00 i §75000
44 HameWananyy fee € XYZWaransyine s45000
45 feal Eitate Commidtion o Alpha Read Estita Broker i $5,700.00
h Commish g1 ReatExtare Broker [ s57ba00
oF it~ Cvmecy Tiletnturance foptisraly 1o EpsitonTileCe $1.00000

ng

LTOTAL OTHEREOSTS (RarrswarFaldl 35,018,039

Gther Costs Sublotals (E4 Fa G 4 Hi $5,.01805
J. TCTAL CROSIHG COSTS [Borrowar-Pald) b1 A bR

Clgilng fayie Subtatals D+ 1) 53,6820, e MR $750.06 1 $405.00
Lender Credilt i ]

CLOSHG DISCLOSURE

PAGE 2 OF 5.+ LOANID B 173456703

Details of your ¢losing costs appear on page 2 of the Closing Disclosure.

Escrow

An escrow or impound
account is a special account
where monthly insurance and
tax payments are held until
they are paid out each year.
You get a statement showing
how much money your lender
or mortgage servicer plans
to require for your escrow or
impound account.

You also get an annual analysis
showing what happened to the
money in your account. Your
lender must follow federal
rules to make sure they do not
end up with a large surplus

or shortage in your escrow or
impound account.

% USE YOUR CLOSING DISCLOSURE TO CONFIRM THE DETAILS OF YOUR LOAN
Circle one. If you answer no, turn to the page indicated for more information:

The interest rate is what | was expecting based on my Loan Estimate.

| know whether | have a prepayment penalty or balloon payment.

| know whether or not my payment changes in future years.

| see whether | am paying points or receiving points at closing.

| know whether | have an escrow account.

YES / NG (see page 10}
YES / NO (see page 7}
YES / NO (see page 7)
YES / NO (see page 9)

YES / NO (see above)
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ON PAGE3 OF 5

Calculating Cash to Close
Closing costs are only a part
of the total cash you need to
bring to closing.

Summaries of Transactions
The section atthe bottom of
the page sums up how the
money flows among you, the
lender, and the seller.

ON PAGEA4 OF 5

Loan Disclosures

Page 4 breaks down what is and

is not included in your escrow

or impound account. Make sure

you understand what is paid

from your escrow account and

what you are responsible for
paying yourself.

Caleulating Cash toClose Usethils table to sarwlm has :hlng:dl’mmwurlnn Estimate.
TR ~] Loan Ermabe § 1ot !
TeralClating Codta {l) l 054895 sm:.m v:s -s"m-lumc-m {O}and 'r-ulolhncnu t!;
Croting Cass Poid Delore Clasing ! suf -mml YES  1You paid theae aiing Caity bafera taalng
Clotlng CesnFranred . i
(P froen o Leas Amount) soi SD! No
Drowm PayrrantTuadi from Borroviatr HBL0RLD m,eaam‘ NE
Brepasic S 1000000 -sto.m.oai nex
Funds fot Bereower se 5 Ho
SellerCredity ¢ ~ELEWE YES  «SteSellorConditelnSwctloat
Adjustments and Ohes Credits $01  «SIANSO4 . YES Seedetsdi I SeciisnsKandl
Laihto Clase | 5160850070 85404726
Summaries of fransactions Use this table 1o see & summary of your transaction,
BOAROWIN'S TRAHSASTION SELLEA’S TAANSACTION
K funfrem Bortswer ab Claslng SHnTILIS ML Ba to SallaratSloilng - e
it SatePriceat Properly FIROLTO0 w1 SalePoce ol Propeny SHALI00
& 3ake Prige of Ay Persondl Propentylachuded In Sefe &2 SalePeice al Ay Persandl Prapery Indluded ia Saly
1 Shaving Corns Pald st Clasing L) 044230 “i
WA wi
Adjustments a5
At o
5 It
o o
MJnununu tor llame Pali by Seiler In Advance Adjsibmeninforivems Paldby Sedlerin Advanse
ity own Taxes ta 4% CatyfRown Taxgy 1o
3 Golanty Tuxes o 1. CauntyTaxes to
W Apgaments w o Ammpnty 0
1y HOADuer 4415413 ta 453011 hLLE i HOADwe: ANSNY ta ABGND 52000
.. 1
‘e I
r "
by 15
L Pald Alrandy by wg énBehuli of Borrowar at Clasing * * $176.615:23 HeDurfram Sellerat Celng - 3113, 645,04
<1 Depang slageo s &1 Extess Pepaill
*2 Loan Ameunt $162.000.60 & Llatlng Cors Paid atGRoaing 4 $1LEQ0.00
o4 Exigting Loanfi} Astumed o Taken Subjees te ¢ Exinting Loanlit Assemned oo Taken Subjeci 1o
2. 8 Payeliof Fine Merigags Lasn 10800040
5 StherCredy £2.500.00 + & FayoftofSecond Mallgageton
&
3
ar
Ad] - s N
Additional Infermation About This Loan
ay
ar
" Loap Disclasures
?“ Aszumptien Esceaw Account
“i W yau selfer transfer thls praperty 10 dnather persén, your lender For naw, yourioan
" O wilt aftows, under certain conditlans, this person te atsume his MG wilihavean eserow account {alse ¢afled an“Impound” or it
- . lean o ke orginal tetms, CCOUN}TO pay (hc pmptrty:aslsilmd below. Without an eterew
n will not aliaw assurngtion af this lean &n the ariginal teems. agtouat, you lrectly, biyIn ane ar wo large
paymcmsoyeawaur lender maybeluble forpenatties andnterest
. Damand Featuse forfalllag to make a payment.
4 Yawrioan - - T T
Tol 3 hasa demand frature, which permits your lender 1a requles eary Borew L : : IR R
Ty repayment of the foan, You should teview your nete far getally, Eg!mdc $2470.38 | Etmated n;! IMBURLEvRrytit Bk
priy Coits your eicrowed properly ceati:
_Lal (] does not have a demand leature, overvaas Dameawnery Inuence
1% Late Paymunt Frapety Toxes
# ha )
iEyourpayment Js more than 35 diys Wueyyour lenderwil chasged g SLRGa0 | Eumited oyt veryew for
Praperty Costy
oereYearl Hmnramrnmwmmauu

Hegative Amertlzation {increase in Loan Amaum}

Underyour Foan terms, you

£ ate seheduted to make manthly payments that de aot pay all of
he lateress due Lhat manth, As 3 fesult, pour loan amabnt vwill
inerease fnegatively smartize), 3nd your laan ameunt will ikely
become fazger than yaurotiginal [oan ameunt, Inereases in your
loan amaunt iswts the equity you hava in this property.

) may have monibiy payments that do nat psy all af the interes
due that menth, (fyaude, ysurloan amaunt will nzreate
(negatively 3mortized, 3nd, 25 A resull, yeur oan amount may
become farger than yewr ougingl fosn dmeunt. Increases in your
loan smount Jowee the eguity you have in this propeny,

T donot have # negative amanlzation festure,

Partial Payments

Yourlender

[ may actept payments that are less than the lull ameuns due
{partlal paymentst and apply them ta your loan.

T3 may hald them tn » separare 2ccount until you pay the rest af the
payment, and thea apply the full payment o your lean,

(1 does not aceept any paitial payments.

H#ekiroan s sald, your new lender may have a different palley,

Segurlty Intarest

You are granting a 3ecunty Interestin
454 Somewhere Avey Anytown, ST 12395

Youmayloe thls property if you do nol make your paymenic er

Top image: Asummary

of important financial
information appears on page
3 of the Closing Disclosure.

Bottom image: More details

of your loan appear on page 4
of your Closing Disclosure.
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salisfy other oblinatiens for this laan.

CLOSING DISCLOSURE

Youmayhave othes prepery cants,
Trutlat Edcravr $41228 § Athionfatihe eschove account yad

Payment payaiclating SeeSectisnGonpage )
Mentitly acrow F108.13 | The amaunt mcluded in your ot
Fayment manthly payment

3 vl nat have an es¢ic aeecunt beesute Dyou declined £ your
tender does noteifer one. You murt direcly pay youl propetty
<osls, such a5 taxes 3nd homeowner's insuiance Centactyour
Tendes to a3k |Tyour foan canhave an escowdecount.

Ho Edtetont Lot s -
Eilimated ntimated estal amaunt evgryear 1.Yau
Prapeity CoMs ST RAY Shese ety diredtly, pesvibly
evkereart ihane O T it paymintd dyedr,
Eqeraw WatvaeFee

In the future,

Your property ¢oits may thange and, &3 2 result, your gseow pay-
mentmay change, Youmay be able to cancel your escrow account,
Butifyoude, you cautt pay yaul preperty easts dircetly, i you fail

0 pay Your property Laved, yaul srate or bocal government may ()
impesefines snd penakics or {3 place ataxlizn en thils psoperty IF
yau{ail to pay any of your propesiy costs, yourlendes may{liadd
the amatnts loysur lamb.lhacr.(!l add 4N BECIBY TLLAGNT L0 Youl
loan. a7 {3) require yau ta pay for p hatthe lender
buys anyourbehatt. which [ kelywaulé :e“ more and provide fewer
benefitt than vwhat you could buy oa yourown.
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Total of Payrne his Todstyeu will kave pald afved
youmake 3 payrenu of pancipal, isertsy

martgage Insurance, and [ogn costs, 33 scheduled. 528530336

[Loan Cotesions

Firants Charge, The dellar smount the Ioan vall

COM YL $118,03027

Amount Financed. Theloon amount avatable after

paylng your upfront finance charge, $1562,000.00

Annual Percantzge Rate IAPRL Your costs over
the loan tevm expressed as a rate. This 5 notyaur
fnenest rate. 417458

Tolal Interest Percantage {JIP). The total amaunt
ofiateract that youwill pay oves the laanterm as s
parcemage ol yourkan ameunt. $%.40%

Questions? Hyouhsve byt the
Toantesms oF costa on this farm, wse the Lontact
infarmation below. To get moie Infarmatian
errake a complalnt contact the Cansomer
Fmanculeml_lfnnumu at -

Othor Dlsclosures Co

Appralsal

H 1he preperty was apaesised for yourlaan, your lendee i requiredta
give youd cepy at no additlonaticort at least 3 days before closing.
IPyau have not yet recelved It pleass contact your lender azthe
intermation {fsted below,

Contract Datalls
Sre yournote and security instrument fa2 Information abour
rwhat happens if yau fail ta make your payments,
swhatlradefavitontheloan,
« sugtions Inwhith your lender can requise enlyrepayment of the
toan,and
= the wtes (or making payments before they dre dud.

Llabllity afeer Foraclasure
[T your lander forectores an thls property and the fareclowie daes nat
cover the amount of unpald balence onthisfoan,
atate law iy protect you fromginbfiity for the unpatd balkage, Ifyau
refinpnge or Take on dny additionat debt on this property, you may
{ose this protection and bave {o pay zny debt remalning even alter
Mt i

You mapwant farmaore

{3 state Jawy does not prorect yats f {ot the vnpald balznee,

Refnpncy

Refnanang thl loan will depend on ysur folure fnansial sivuation,
the progerty valug, and market cenditions. You may not be able to
tefinance thisfosn,

o G 1)

Tax
[Tyau botrow mars thas this property (§ wrotth, the 1a16r¢)5 00 the
lean amaunt abave this prepemy's falr market value Is not deductible
fram your federal Income taxer. You sheuld eontult atax sdvlior far
mare Infermation.

Lontact tnfarmatien
Lendar Martgage Braker :u}nl ExtataBroker | Raal EsateReoker | Sstttemant Agant
3 151
fame Firuz Bank COmega Real Sutate Alpha Real Ettate EpytonTitle Co.
Eroker lac. Broker Co.
Adidress 4321 Raadom Bivd 789 LosalLane 287 Suburb Ct 123 Commerce Pl
Somecity, $7 12340 ST 12345 5 lace, ST 42340 ity 5T 12342
NMLS D
STLIcanse D 2506 251456 261616
Cantact Joe Smith Samuel Green Joreph Cain Sarsh Atnold
Contact NMLSID | 12345
Contart ‘ Lal L3 Fa1461 PT1234
5T Licen3e i
Emall Jowsmithe B ] lehateb sashe
ficusbank,cam epsilontitiecom
Fhone 123-454-7B58 123-5553 117 205551171 4B7:5554521

By figning, you aré snly canfinming that you have received this foim, You da not have 1o accept 1his foan because you have algned orrecelved

this fera.
Agplicant Sigastuie Date €oAppiicent Slgnature Law
CLOSHG DISCLOSURT PAGE S OF 5+ LOARID # 12345828)

Loan caleulations, disclosures, and contact information for your fites are on page 5 of the Closing Disclosure,

NOW

= Now you've spent time understanding
what you need to do and what you need

to pay, as a new homeowner.

IN THE FUTURE

ON PAGES OF 5

Finance Charge

In addition to paying back the
amount you are borrowing, you
pay a lot of interest over the

life of the loan. This is why it is
worthwhile to shop carefully for
the best loan for your situation.

Annual Percentage Rate (AFPR)
Your APR is your total cost of
credit stated as a rate. Your
APR is generally higher than
your interest rate, because the
APR takes into consideration
all the costs of your loan, over
the full term of the loan.

If anything on the Closing
Disclosure is not clear to you,
ask your lender or settlement
agent, "What does this mean?”

= If you are not comfortable with your
mortgage and your responsibility to

make payments, you might not be able

to keep your home.

* Now is the time to step back and feel

sure you want to proceed with the loan. .

If you've made a careful decision about

what you can afford and the mortgage
you wanted, you will be able to balance
owning your home and meeting your

other financial goals.
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Owning your home

Now you've closed on your mortgage IN THIS SECTION
and the home is yours. 1. Actfastif you get behind on
your payments
Owning a home is exciting. And your home is 2. Keep up with angoing costs
also a large investment. Here's how to protect 3. Determine ifyou need
that investment. PO Prteh

4. Understand Home Equity

1. Act fast if you get behind on your Lines of Credit (HELOCs)
payments and refinancing

If you fall behind on your mortgage, the company that accepts payments on your
mortgage contacts you. This company is your mortgage servicer. Your servicer is
required to let you know what options are available to avoid foreclosure. Talk to your
mortgage servicer if you get into trouble, and call a housing counselor (see page 12
for contact information). HUD-approved counselors are professionals who can help
you, often at little or no charge to you.

Homeowners struggling to pay a mortgage should beware of scammers promising
to lower mortgage payments. Only your mortgage servicer can evaluate you
for a loan modification. If you suspect a scam you can call (855) 411-2372 or visit

consumerfinance.gov/complaint.

2. Keep up with ongoing costs

Your mortgage payment is just one part of what it costs to live in your new home.
Your escrow account holds your monthly taxes and homeowner's insurance
payments—but if you have no escrow account, you need to keep up with these
on your own. Your home needs maintenance and repairs, so budget and save for

these too.
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3. Determine if you need flood insurance

Flooding causes more than $8 billion in damages in the United States in an
average year. You can protect your home and its contents from flood damage.
Depending on your property location, your home is considered either at high-risk
or at moderate-to-low risk for a flood. Your insurance premium varies accordingly.
You can find out more about flood insurance at FloodSmart.gov. Private flood
insurance could also be available.

Although you may not be required to maintain flood insurance on all structures,
you may still wish to do so, and your mortgage lender may still require you to do
0 to protect the collateral securing the mortgage. If you choose to not maintain
flood insurance on a structure, and it floods, you are responsible for all flood [osses

relating to that structure.

4. Understand Home Equity Lines of Credit (HELOCs)
and refinancing

Homeowners sometimes decide they want to borrow against the value of their
home to help remodel or pay for other large expenses. One way to do this is with a
Home Equity Line of Credit (HELOC), You can learn more about HELOCs at
files.consumerfinance.gov/f/201401_cfpb_booklet_heloc.pdf,

Financial counselors caution homeowners against using a HELOC to wipe out
credit card debt. If you use a HELOC as a quick fix to a serious spending problem,
you could end up back in debt and lose your home.

If you decide to take out a HELOC or refinance your mortgage, the Truth in Lending
Act (TILA) gives you the right to rescind, meaning you can change your mind and
cancel the loan. But you can only rescind a refinance or HELOC within three days
of receiving a proper notice of the right to rescind from your lender. You cannot

rescind if you are using your HELOC to buy a home.

fn the case of a refinance, consider how long it will take for the monthly savings to
pay for the cost of the refinance. Review the closing casts you paid for your original
loan to purchase the home. Refinancing costs can be about the same amount. A
common rule of thumb is to proceed only if the new interest rate saves you that
amount over about two years (in other words, if you break even in about two years).

Congratulations!
You have accomplished a lot. It is not easy~you should feel proud of the work

you've done.
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Online tools

CFPB website

consumerfinance.gov

Answers to common questions

consumerfinance.gov/askcfpb

Tools and resources for home buyers

consumerfinance.gov/owning-a-home

Talk to a housing counselor

consumerfinance.gov/find-a-housing-counselor

General inquiries

Consumer Financial Protection Bureau
1700 G Street NW

Washington DC 20552

Submit a complaint

Online

caonsumerfinance.gov/complaint

By phone

855-411-CFPB (2372);

TTY/TDD 855-729-CFPB (2372);

8 a.m. to 8 p.m. Eastern Time, Monday-Friday

By fax
855-237-2392

By mail

Consumer Financial Protection Bureau
P.O. Box 4503

lowa City, lowa 52244

Share your thoughts

Facebook.com/cfpb

Twitter.com/cfpb
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